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SAIF HOMES / A GUIDE FOR SELLERS ABOUT

ABOUT SAIF HOMES

Guided by honesty,
built around your next chapter.

My name is Saif Aldean Mostafa, and I'm a REALTOR® serving Northern
Virginia. | graduated from George Mason University with a Bachelor of

Science in Finance and Marketing.

Real estate brings together everything 'm passionate about — helping
people, building long-term wealth, and creating opportunities that can

change lives. Whether you're purchasing your first home, upgrading to

your dream home, selling a property, or exploring investment
opportunities, my goal is to guide you with honesty, clarity, and a

strategy built around your next chapter.

571-375-5638

Saif Aldean Mostafa
REALTOR® - SPRING HILL REAL ESTATE,
1577 Spring Hill Rd, Suite 300B, Vienna, VA 22182 LLC

Saifholdingsinc@gmail.com
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OUR PROMISE

What guides

every client relationship.

HONEST GUIDANCE

Straightforward advice at every step — even when it isn't what you
were hoping to hear.

SMART PREPARATION

A plan that focuses your time and budget on what will actually move
the needle.

“Saif was thoughtful, responsive, and clear from the first

conversation.”

SELLER - FAIRFAX COUNTY

SAIF ALDEAN MOSTAFA - REALTOR®

OUR PROMISE

CLEAR NUMBERS

Pricing and market data explained simply, with no jargon standing
between you and a decision.

A CALM PROCESS

Steady, responsive communication from your first conversation
through closing day.

“He helped us compare timing, price, and next steps

without pressure.”

SELLER - LOUDOUN COUNTY
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SAIF HOMES / A GUIDE FOR SELLERS PRICING STRATEGY

THE STEP-BY-STEP PROCESS BEGINS HERE

Pricing a home ot guess.”
correctly, from day one.

“Pricing isa strategy —

Pricing correctly is one of the most important decisions in a sale — it

affects how quickly your home sells and how much it ultimately sells for.

At Saif Homes, pricing starts with a close look at the comparable homes
that have recently sold near you: similar square footage, bedroomes,
bathrooms, and upgrades.

From there, we consider your direct competition — the other homes
currently on the market that buyers will compare yours to, including how

they show and what they offer.

Finally, we factor in condition, timing, and current buyer demand.
Market conditions shift — in a seller's market, strong pricing attracts
multiple offers; in a buyer's market, precise pricing keeps your listing
competitive from day one.

SAIF ALDEAN MOSTAFA - REALTOR® 07
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PRICING ON THE MARKET

Pricing on the market is critical.

When a home is priced above market value, the pool of qualified buyers
shrinks sharply. Pricing under market value can encourage more showings

and multiple offers.

LIST PRICE

15% ABOVE MARKET

‘ 10% ABOVE MARKET
90%

% OF POTENTIAL BUYERS WHO WILL VIEW A PROPERTY FOR SALE

SAIF ALDEAN MOSTAFA REALTOR®

PRICING STRATEGY

PRICE IT RIGHT, THE FIRST TIME

Interest peaks early — then it doesn’t wait.

The first couple of weeks bring the most showings and interest. If you lower
the price later, your best buyers — and your best chance at top dollar —

may have already passed you by.

PRICED RIGHT

PRICED HIGH

WEEK 1 WEEK 2 WEEK 3 WEEK 4 WEEK 5
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PREPARING & STAGING YOUR HOME

First impressions
happen online.

Buyers form an opinion long before they step through the door.

A well-prepared, thoughtfully staged home photographs

better, shows better, and consistently sells faster — it helps

buyers picture themselves living there.

PRE-LISTING CHECKLIST

U

0O 0 0O 0O

Declutter, deep clean, and complete minor repairs
Boost curb appeal — lawn, entry, exterior lighting
Depersonalize spaces for broad buyer appeal
Manage pet areas, odors, and food bowls

Maximize natural light; stage key rooms thoughtfully

SAIF ALDEAN MOSTAFA - REALTOR®

PREPARING & STAGING

“77% of buyers say staging
makes it easier to picture a

home as their own.”

IMPACT OF STAGING
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GETTING IT SOLD

REALTORS® need to be
marketers, first.

Most REALTORS® are capable of placing a sign in the yard and listing a home
on the MLS. What sets an agent apart in today's market is technology-driven
marketing — in all its forms — to reach the buyers who will pay the most for

your home.

C’;‘) PHOTOGRAPHY @

Professional photography is an absolute must. Buyers scour
the internet looking for the most appealing listings — your

home will look its best online.

O<g SOCIAL MEDIA
Promoting your home on social media is essential to L

achieving the furthest reach — and everything is done to
ensure buyers know about your home.

SAIF ALDEAN MOSTAFA - REALTOR®

GETTING IT SOLD

PRINT MARKETING

Brochures are a key part of keeping your home top of mind.
A stunning brochure showcases your property and reminds
buyers of all its great features.

DIGITAL MARKETING

Sending your listing to all of the area’s agents and
brokerages increases your home's exposure to the widest
possible pool of qualified buyers.
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REVIEWING OFFERS

Offers are
complex.

Comparing one offer against another is about more than the
number on the page — the highest offer isn't always the strongest
one. Once an offer is signed, both parties are legally bound to its
terms, so it's worth understanding exactly what you're comparing

before you do.

SAIF ALDEAN MOSTAFA - REALTOR®

REVIEWING OFFERS
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GETTING TO SETTLEMENT

FrOm rahﬂc.ahon signing. It ends when
to the closing table. 60 ey B —

“My job doesn't end at

and your questions

Once an offer is ratified, several things happen at once: the buyer's >
| | . answered.
lender orders an appraisal, a home inspection may be scheduled, and

title work begins. SAIF ALDEAN MOSTAFA

If your property is part of an HOA or condo association, required
disclosure documents are prepared and delivered within the agreed

timeline.

As settlement approaches, we'll coordinate the final walkthrough,
confirm utility transfers, and prepare everything needed to hand over
the keys — keeping you informed at each step, so there are no surprises

at the closing table.

SAIF ALDEAN MOSTAFA - REALTOR® 16
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AN OVERVIEW

The Process

PREPARATION AGREEMENT MARKETING ACTIVATION

Getting your home ready to list Aligning on pricing strategy, Professional photography, print Your listing goes live on the MLS
— from small repairs and listing timeline, showing materials, and multi-channel and is disseminated to the real
touch-ups to staging and schedule, and open houses. promotion across the web. estate websites buyers use
photography prep. most.

NEGOTIATE RATIFICATION CONTINGENCIES SETTLEMENT

Reviewing offers and Both parties sign, and the Inspection, appraisal, and Closing day — documents are
negotiating price, financing, contract becomes a binding financing milestones are signed, proceeds are disbursed,
closing date, and any agreement with agreed-upon navigated to protect your and keys change hands.
requested terms. terms. interests.
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